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I nvestment Philosophy and Process
The4 WaysWe Add Portfolio Value For Our Clients

Value Add # 1. Dynamic Asset Allocation

We employ a research-based investment advisoryepsatat is part art and part science. It combines
academic theory and informed judgment. We stati aportfolio approach (based on mean-variance
optimization) appropriate to clients’ risk toler@nand time horizon. We then dynamically modifygtr
allocations based on our own assessment of vahgtitsks and opportunities. Our approach recegniz
that there are myriad cycles in the capital marketsiness, market, psychology, etc.). Our aliocat
changes have been slow and gradual over time, andtdrepresent market timing. We attempt to
moderate volatility without sacrificing long-terratarns.

Value Add #2: Manager Selection

Once target allocations are set, the second ma@siriamt factor is manager selection. We do nacsel
individual securities, but rather outsource thiscalized function to time-tested managers whaaaneng
the best in their respective asset class. Wettefal/or active management over passive strategiese
believe we have an edge in this regard. We rezeghat the majority of managers underperform
unmanaged indexes, and will not hesitate to usexisttategies should we lose conviction in anywf o
recommended active managers. Our proprietary, ffadtor investment manager selection and ongoing
due-diligence process focuses on the “5 Ps” of Re@ocess, Philosophy, Pay Structure and
Performance. While certain of these factors aantitative, the “art” in the process lies on thisat are
qualitative. We maintain a library of notes frothraeetings, calls and presentations.

Value Add #3: Tax Alpha Addition Strategies

We also attempt to add to clients’ net returnsubfodisciplined and thorough tax alpha additioatsfjies
in taxable accounts. Throughout the year, aneat-gnd, we attempt to harvest losses to offsesgai
within accounts. We also evaluate whether certaitual fund distributions should be avoided throtigh
sale and buy-back of funds. We view these straseggevery low risk ways to potentially enhancenretu

Value Add #4: Client Communication

In the past 8 years we believe we have added mgfahivalue at the portfolio level through 1) dynami
asset allocation, 2) selecting value-adding marsagerd, 3) tax alpha addition strategies. We pilg@a
premium on client communications, as it is oftemlan behavioral tendencies that lead to bad invegtme
decisions. We report on and regularly discussf@latallocations (target, current and variancesynager
performance and household performance, and theoetorand capital markets environment. We use
client communication tools including InvestmentiPplStatements and performance reports.

Max Haspel offers securities and investment adyiservices through AXA Advisors, LLC (NY, NY 212-34600),
member FINRA, SIPC, and offers annuity and insuegmmoducts through AXA Network, LLC and its subarifs.
Blue Water Advisors LLC (BWA) is not owned or opig by AXA Advisors or AXA Network. BWA, AXA
Advisors, and AXA Network do not offer tax or legalvice, nor do they provide investment or marksearch.

Please consult with your tax or legal professioaghrding your particular circumstances.
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